INFLOW

LEAD TO VALUE

Online survey

Ask your costumers, sales distributors and partners questions and get answers to optimize
your business - e.g.:

[0 Why do or don't costumers buy our products?
[0 What barriers do costumers see in the website, the products and the company?
[0 What can we learn about the customer profiles from them?
O What will a feature for example, an incentive mean in terms of more sales?
O What will it take to make people choose your products?
What you get: Your advantages:
Answers to: O Learn from your distributor and sell more
O Why costumers do or don’t buy our [0 Optimize your strategy based on facts
products O Understanding the user barriers and
[0 What barriers costumers see in the break them
website, the products and the company [0 Get clear about the effect on for example
[0 What we can learn about the customer product features
profiles O Gain insight on company positioning
O What for example, an incentive will mean . -
in terms of more sales [0 Make the more qualified decisions based
on facts
O What it will take to make people choose

your products

Contact Inflow and find out more.
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